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INTRODUCTION

The Sectret of Become Incredible

Life ... Is... Happening
~Jordan Wirsz

IS



knew I was going to be successful when I was seven years old. I

know that sounds almost comical to picture this little kid having

absolute confidence that he was going to make something of
himself, but it’s true.

Even more surprising, maybe, is my upbringing, because if anyone
was destined for mediocrity or even failure, it was me. Nothing about
my childhood suggested I would one day be a multi-millionaire, fly
jets, run multiple successful multi-million-dollar companies, speak all
over the world, and have an amazingly successful mentorship company.

However, I was fortunate enough to discover an important secret
of success at an early age—and I've spent the two decades or so since
that time shaping that secret into a program that you can duplicate to
change your life. But if I am to start at the beginning, I need to take
you back to that seminal moment when I first learned a valuable les-
son about success.

When I was four years old, my mother took me and my two sib-
lings from our home and drove us off in the middle of the night with
only a few clothes stuffed into a bag and almost no money in her wal-

let. I was too young to understand exactly what was going on, but I
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knew that leaving late at night—after hearing my parents fighting ex-
tensively over the previous few months—was not a good thing.

We didn't drive far. In fact, we ended up two miles away in a sleazy
motel in a very bad part of town. We checked into the cheapest room,
and my siblings and I were crying, and hungry! Slowly, as we looked
around this seedy motel room, we began to understand that something
very traumatic was taking place.

Putting on a brave face, my mother took us to the grocery store.
Inside, she put the barest of essentials into a cart—bread, lettuce,
tomatoes, cheese, a cheap plastic pitcher to mix drinks in, and packets
of Kool-Aid. Like any four-year-old child, I was drawn to the toy aisle,
where grocery stores typically stock the cheapest of plastic toys. There,
I saw a plastic toy gun that cost $1.99. I brought it to my mother and
begged her to buy it for me.

I can still recall with perfect clarity the incredibly painful look on
her face. She was stressed, but at the moment, time stopped and her
face froze. She explained to me as gently as she could that all she had
was $20. That was it—3$20 to feed a newly homeless family.

“I don’t have $1.99 right now, Jordan. But I'll get this toy for you
soon.” Seeing the disappointed look on my face, my mother started to
cry as she tried to figure out what she could leave out of the groceries
she needed to buy so that she could afford to get that toy.

Though I was four, I realized two things. I was starting a new life
with my mother and siblings and more importantly, whatever crisis we
were going through, I never wanted to experience again.

Fast-forward a couple of years. My siblings, who were older, had

moved on and moved out. My mother worked three jobs, and over the
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last couple of years she had started dating, and so between work and
the man in her life she was often gone for a day or two at a time.

At six or so years old, this meant I was left alone, sometimes for
a couple of days, with only the barest of occasional supervision. I
mostly ate packages of noodles for food. It was easy and cheap, and
something I could fix for myself. I attended school sporadically. Life
was unstable and, quite frankly, boring. We had a particularly lousy
television set—the kind that needed rabbit ears and tinfoil to get even
the barest semblance of a picture. I had no money for entertainment.
So I did what any creative, smart little guy might do. I called 4-I-1I.

In fact, I called it 20 to 25 times a day because I simply wanted
to hear another human voice. This lasted until my mother got the first
phone bill. But as a child I was so lonely that dialing 4-1-1 was the only
way I could talk to another person and take some semblance of lone-
liness out of my day.

About this time, my mother, always in a quest to better her life,
but with no real tools to do so, purchased the entire Tony Robbins
success tape series that was on sale at the time. It sat in a box, un-
opened, on the kitchen counter for months. Bored, lonely, and now
forbidden to call 4-1-1, I did the next logical thing. I opened the box
and listened to the first cassette tape, and the next and the next. I made
my way through the tape series, grateful for the company they pro-
vided. Then I started all over and listened to them again. And again. I
probably listened to them, in all honesty, over 100 times.

This experience laid the groundwork for a lifetime of studying
personal success and achievement. I was infatuated, if you will, with the

idea of personal development. This set off a chain reaction of inter-
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viewing over 1,000 people over the course of my lifetime, studying
every philosophy, learning about Neuro-Linguistic Programming
(NLP), being coached, reading book after book, and always look-
ing for the common threads of success. But it was still not the sem-
inal moment.

My seminal moment—the moment I learned a secret that would
be the kernel of Become Incredible "—occurred maybe a year after
started on my first steps toward personal development and success
training. I was seven years old, and it’s important to remember that
though I was a kid, I had already listened to hundreds of hours of per-
sonal development, success, achievement, and human behavior content.

My mother and I were driving in our dilapidated car. We were
stopped at a red light. At that moment, a sleek Mercedes pulled up next
to us. The car was polished to a sheen; it had tinted windows, a sun-
roof, and was tricked out with every extra a car could have.

I said to my mother, “Wow, that’s a really nice carl Why don't we
buy a car like that?”

My mother smiled ruefully. “Of course it’s a nice car, honey. But
that kind of car is so expensive, we simply can't afford it. It's not the
kind of car people who work the kinds of jobs I have could have.
That'’s for very rich people.”

The light changed and the Mercedes pulled away. In that moment,
I had an incredible lightning bolt of realization.

My mother was right, but only partially.

There was a difference between successful people and my mother
and my family. They were different.

However, there was an additional part to that realization. Unfor-
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tunately, it was not a realization my mother understood.

At seven years old, I had already been saturated with success prin-
ciples. I had listened to all the tapes. I had absorbed all the language
of success and personal empowerment.

The secret was crystal clear. They were different. Anyone could
learn and master the mindset of success. That kind of car, that kind
of lifestyle wasn't the sole property of some elite club to which I or
anyone else was denied entrance.

Success could be learned, and if it could be learned, it had to be
teachable. That realization put my life on the track to where it is today.
Of course back then as a seven-year-old child, fancy cars meant money,
and money meant success. As I grew older and my study of successtul
patterns in people deepened, so did my meaning of success. Soon I
realized success was much more than a fancy car or a big number in a
bank account, and this realization only deepened my insatiable need to
learn more.

The incredible empowerment of that moment in the car is still
with me today. Now, after a lifetime of studying the habits, patterns,
traits, and mindsets of extreme successes, I can pass along the secrets
to you.

I never would have guessed how soon my passion for success would
drive me to achieve at an incredible level. By the time I was ten years
old, I was already trying my hand at business, and I was succeeding. At
thirteen years old, I began my first “real” business, selling products
out of the front basket of my dilapidated hand-me-down bicycle. At
fourteen years old, I took my interest in flight to another level, and

began brokering helicopters.
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It wasn't long before I was a failed commodities trader at fifteen
years old, and went on to start a full-service pilot supplies and aircraft
brokerage business, eventually building a small empire of over a thou-
sand aviation products available online where pilots could buy every-
thing from a map to an airplane. It shouldn’t be surprising that I used
that business to pay for my flight training. At sixteen years old, I soloed
an airplane, at seventeen I got my private pilot’s license, and at eight-
een I was a commercially rated pilot flying small single- and twin-en-
gine airplanes around the country.

It was then, at eighteen years old, that I sold my first business.
That was the start of another journey in life for me, and at nineteen I
moved to Las Vegas and built several multi-million dollar companies
while enjoying my passion for aviation through flying aerobatic air
shows in my spare time, all the while becoming a self-made multi-mil-
lionaire. And that is only where my story begins. ..

Success is not luck. Achievement is no accident. Learning the skills
and building the tools to live an incredible life is within your grasp—
literally in the grasp of your hands as you read this book. No matter
what area of your life you want to fix, change, or enhance, this book

will lead the way. You can Become Incredible™.
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Become Incredible™
Is Your New Beginning

The most effective way to cope with change
is to help create it.

~Jordan Wirsz
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noticed him at one of my seminars, standing on the periphery of

the large crowd, waiting for a private moment to talk to me. In

the rush of post-seminar well-wishers and high-energy commo-
tion, I lost sight of him for a few moments. Finally, after nearly an
hour had gone by, he was one of a handful remaining.

He was dressed in business casual, and he had the outward signs of
success—the name-brand polo shirt, the pants pressed to a perfect
crease, an expensive haircut, the Rolex—but I noticed the subtleties in
his demeanor, and I knew something was bothering him. His body
language spoke more than any words could. His shoulders were
slumped, his eyes were defeated, and his hands trembled with nerv-
ousness. Usually, after an event, I see real passionate excitement and joy
on people’s faces. But instead, this time I saw a man who had a deep
furrow between his brows. I noticed his shallow breaths and self-de-
feating posture.

The large group had just completed a board-breaking exercise a
few hours earlier, and everyone had been pumped up. A palpable ex-
citement and electricity still crackled in the air. I can lead that exercise
a hundred times and still feel insatiably passionate about the way it in-
spires people to refuse limitations in their lives, showing mind over

body always applies. But this one man still looked dazed and lost.
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Finally, toward the end of the night, Ted (which I eventually found
out was his name) saw his chance and approached me for some one-
on-one time.

“Jordan,” he began, “This event was amazing! It was brilliant! I en-
joyed it very much.”

I soon saw my opportunity to allow Ted to open up, so I quickly
responded, “Thank you very much! So why do I feel a ‘but’ coming,”
as I grinned.

Ted answered, “I really want to live an extraordinary life. I do. But
I have tried every seminar, every program, I've read every book, and
nothing seems to work for me . .. I am still miserable. I want to be-
lieve I can turn my life around, turn my company around, my rela-
tionships around, but if you saw what my life has been like over the last
five years, I'm afraid you would see how hopeless things have become
for me. I'm thinking maybe my company is going to go under. I've
gone through enormous financial losses. The stress isn't just killing me,
it’s killing my team, my marriage and, by extension, my family.”

His story came tumbling out, an unedited, honest version of how
he viewed his life. I could see the relief in his face once he got it all
out, lifting a Weight off of his shoulders by venting his emotions and
hoping I had some magic key to unlock his circumstances. It was easy
for me to see he was hoping my response to him would make him feel
better. He spoke in an unvarnished way, the way people who are hit-
ting a bottom sometimes do. I listened to everything he said, and fi-
nally spoke.

“I appreciate the courage it took to come here tonight, and to ap-

proach me with your emotions bare and fully exposed. I truly believe
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that you are telling me the most honest, straightforward version of
your story, and I applaud that, but that is your version of your story,
seen through the filters of your own mind. It’s true, it’s what you feel.
Right now you're hurting, and that pain is very real. And I know the
circumstances you spoke of are very real, too.”

I paused to let my words sink in. It was important to me that Ted
knew I felt real compassion for his story. I paid careful attention to his
body language which reflected sincere emotional pain and great diffi-
culty as he struggled to express himself without feeling too much em-
barrassment so that he could continue the conversation. Very often the
most successful people I work with are those who find asking for help
the most difficult. I looked Ted in the eyes. “Your story is real, but it’s
only real to you. It’s your reality.”

“What do you mean?” Ted asked, with a look of disbelief, as if
I was questioning his woes. “Believe me, my life is every bit the mess
I've described.”

“I don’t doubt anything you told me. You are like most of the peo-
ple I meet. Most people are incredibly invested in what they think is
going on in their lives. Sometimes we are so close to the fire that we
can't feel the heat,” I said. “But through your dedication, your passion,
some mentorship, and your unwavering commitment, you are going to
dig deeper than you ever have before, from this day forward. You're
going to find out why things are the way they are in your life. You'll
identify the circumstances, and learn how to change them. You'll also
learn what your perception of reality is, and then you'll learn what re-
ality really is. The reward for working to get at the real story is going

to be more success and happiness than you have ever imagined before.
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We're going to shift your life in a massive way. This is your new be-
ginning. By replaying the last five years over and over in your head, you
are expecting the same result in the future. It's time to leave the past
alone, commit to massive change, and live for the future. The past does-
n't equal the future. One of my favorite quotes has always been, It’s ok

to look at the past, but don't stare at it.”

The Lost

Ted is not a unique story by any stretch of the imagination. Far too
many people feel lost, helpless, restless, and stressed. Business, health,
fitness, relationships, family, marriage, careers, school, you name it and
people will find a way to see it as imperfect. They have a lowered ex-
pectation of life. I call them “The Lost” They're seeking an answer, seek-
ing to control their destinies. Theyre wanderers looking for something
that will change their lives. They seek the knowledge, the secret key, or
the magic formula to help them take control of their lives. I see The
Lost at events and seminars, in my company’s coaching clientele, and
at my book signings...really, I see them everywhere. I always try to
connect with the people who show up at any event I am at, but
specifically book signings. The most fun and fascinating people,
though, are those who come to a second or even third signing to con-
nect with me again.

I can't tell you the number of times I have landed in a new city to
do a seminar or appear at a media event or book signing. Travel is al-
ways on my calendar. My publicist or perhaps an event coordinator
might escort me to a meet-and-greet or a signing table, and inevitably

someone will come up to me clutching one of my books. But there’s
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something unusual about the book they’re holding.

Instead of a pristine copy, just bought and waiting to be signed,
it is a well-worn, used copy that has obviously been read more than a
couple times.

I remember one gentleman just a few months ago. “I just had to
come and tell you, that this book changed my life. I realize that sounds
so cliché, but it is literally like I see the world in an entirely new way,”
the gentleman said. “Honestly, I've been in business for twenty years,
and thought I had seen and read everything. I thought I knew it all. I
thought I had read it all. But this book gave me a new perspective of
life. I just had to tell you in person.”

“So you got your money’s worth?” I said, smiling at him.

“Absolutely!” he laughed.

People who embark on the Become Incredible™ journey are start-
ing a way of life that changes not only the way they look at things, but
changes the things that they look at. They are reprogramming their
minds to think in terms of success and achievement, to expect mira-
cles and not to beg for them, to live their lives with joy and happiness
while achieving at their own atomic rate. They are not thinking about
economic failures or recent turmoil in the news. It’s not that they don't
examine tough business climates and relevant issues, but they don't let
anything except success be a part of their personal forecast.

Most importantly, they are programming their minds how to use
the Become Incredible™ tools every day of their lives. These tools, over
time, are used automatically and subconsciously, however with a cog-
nitive understanding of why good things are happening. If you com-

mit to this program, you will learn from failures, and your successes

29



Become Incredible™

will be greater than you can imagine.

Everyone can have this power.

You can have this power.

The idea of a new beginning, for me, isn't a catchphrase. It’s not
a bit of public relations. It’s my story, my life, my reality.

If anyone in life was environmentally conditioned to end up being
mediocre, just scraping by, a failure because they never even tried, it
was me. My upbringing was truly chaotic and unstable. I do honor my
mother, though, for allowing me the freedom to dream, the space to
dream, and the independence to manifest those dreams in ways that
gave me my “self-made” diploma.

However, my life was a series of “I didn't” statements.

I didn't eat healthy foods.

I didn’t live in safe homes.

I didn’t even know my biological father.

I didn't have people who believed in me. I was a child sent away to
live with an abusive uncle who told me I was a liar and a failure, and took
every opportunity to try and prove it to me.

Yet somehow, call it a spiritual power, a Higher Power, whatever
you wish to believe, I knew that there was an extraordinary life out
there for me. I was fiercely and passionately determined to succeed. I
went on a diet at age fifteen, weighing 185 pounds and only 5 foot 3
inches tall. I began exercising and struggling to gain fitness, even when
just a single push-up was too much for me to accomplish on that first
day of change. I left my mother’s home to live in a safer place. I met
my biological father, and soon found out that he didn’t need or want

me in his life. Even that did not derail me. I took the “I didn't” mo-
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ments and turned them into “I did” ones.

With the realization I had at a young age that success was some-
thing anyone could attain, I started in business as a pre-teen, had my
first real business at thirteen, and started my first company when I was
fourteen. I took my interest in aviation and soared, both literally and
figuratively. I created a multi-million dollar enterprise. The list of suc-
cesses goes on, but it will never end, despite more failures than I can
count. What set me apart was that I never gave up.

I had no in-home role models, which afforded me the opportu-
nity to find mentors in other places. I did find them with intent and
perseverance—they were powerful and influential mentors who in-
spired me and encouraged me on my journey to success.

An inner spark drove me to succeed. CNBC'’s “The Big Idea”
filmed a TV segment on my life. Some of it, packaged in a few min-
utes on national TV, sounds like the stuff of fiction. I was the twenty-
one-year-old millionaire, but I took my success as something I needed
to pay forward. I became a mentor myself and was involved in phil-
anthropic ventures, now passing on the blessings and legacies that my
early mentors passed on to me. I had embodied and surpassed my
childhood dreams and then created new, bigger, and better dreams. I
continued to have mentors who helped me grow, learned from my
failures, and created multiple successes. I still have mentors today, and
I always will.

My “inner spark” is not unique to me. Everyone has their own
spark. I turned that spark of desire into a burning inferno that no
naysayer could put out.

No matter where people are in their careers or lives when they
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begin delving into the personal empowerment that this book holds,
their lives start anew the moment they make the decision to Become
Incredible™ and embrace their new way of life . . . the life of happi-
ness, joy, nobleness, and successes that all humans deserve.

Think of how exciting and empowering a new way of life can be.

What Would You Do If You Knew That You Could Not Fail?
What would you do if you knew that absolutely, unequivocally, you
would not and could not fail? That’s the question I pose to people be-
cause the answers are generally the first layer of many dreams, desires,
aspirations, goals, and achievements yet to manifest in their lives, but
are held back by fears.

Think about what that means. Expand your mind for a few mo-
ments. Let’s delve into this concept.

Imagine that you cannot fail at anything you try. You can't go
bankrupt. You can't fail in your relationships. You can't invest in the
“wrong” business or dream. Every job or goal you try for, you succeed.
You no longer have a fear of public speaking or whatever other issue
that holds you back. If you are tied down by recurring thoughts of
past “failures,” you let them go as easily as you changed your clothes
this morning,

You simply cannot fail.

Spend a few minutes—in fact, right here in the book, right now,
write down five things you would achieve if you knew you could not
fail. Take your time on this list. Don't rush it for the sake of filling in

the empty space. Think twice before you write something down, and
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make sure it is not just a superficial, watered-down idea of success.
Write down your deepest, most sincere, dreams. Maybe even dreams

you once held but lost.

Now let’s take a look at your list. Are there any surprises there?
Something that maybe you've been hiding from, in essence? Some
dream that calls you, but you hang up on that call?

Really look at that list. What's stopping you from living your best
life, your optimum ultimate achieving life right now?

Guess what?

I already know.
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I'm not a mind reader, but I can guarantee that what holds people
back s fear.

Fear of failure.

Fear of success (because then what will people expect of you?).

Fear of looking foolish.

Fear of losing material things.

Fear of what people will think.

Fear of what you might find out about yourself if you tried and
gave it your all.

Fear of change.

Fear of what change might mean to your loved ones and family or to
your job or company.

You might say, “Jordan, no, it’s not fear. It’s that I don't have the
capital to try my new business venture.”

My response? That’s just fear providing a plausible argument for
you. Fear loves deception. It thrives on it. Fear will make every excuse,
it will give you every doubt, and it will paralyze you with false and su-
perficial realities.

Go back to the original question. What would you do if you knew,
beyond a shadow of a doubt, that you would not fail?

No, there is no “failure” in this program, in the common context
that you put it in. In fact, we're going to use some of the thinking of
Thomas Edison, who approached every “failure” (a label applied by
others, not himself, as he worked to invent the light bulb) as one
more “success,” because he knew one more path to eliminate. He was
one step closer to the answer. By failing, he began eliminating what

didn't work, so one day he could find out what worked. He never
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doubted there was an answer. He just had to uncover it. He had total
faith in himself.

Do you want to know the real secret of failure? Are you ready for
it? Because the real secret is a revolutionary concept in the Become In-
credible™ philosophy, and it’s going to become part of your arsenal
of emotional and mental tools to change your life.

Here is the real secret to failure: You will inevitably fail in many
things in your lifetime.

I know. I just asked you what would happen if you would not
or could not fail. But the contradiction is just a radical new way
of thinking.

Failure is a natural part of human existence! Without failure, there
is no definition of success. Think for a moment. How boring would
it be if you never failed? It everything you did turned to gold? If every-
thing you ever wanted, you got? If everything you ever dreamt of doing,
you did and did perfectly, then what? Soon, you would be bored with
life, and you would crave failure! Something different! We as human be-
ings are meant to learn, and if we are always winning and never failing,
we are never learning. Failure is learning!

Am I saying you have to fail at everything so that you can learn?
Absolutely not. What I am saying is that fear of failure should not
paralyze you. And fear is something that should not hold you back
from the possibilities and beautiful rewards of achievement.

Don't be afraid of failure, be afraid of giving up.

I used the principles I had been taught by my mentors and self-
taught myself as I built my life, built my companies, and built my fu-

ture. Then I realized that I had actually developed an entire philosophy,
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a way of thinking and living that could change lives as it had changed
my own. And when I began to share my passion (more like obsession)
of helping people overcome obstacles in their lives and achieve at ex-
treme levels, I saw it work time after time.

I also realized that I had a real responsibility to show people how
to Become Incredible™. If I had the cure for cancer and kept it to
myself, what kind of a human being would I be? I knew I couldn’t keep
my philosophy to myself. Not when I was sure of the positive impact
it would make on millions of people’s lives.

Your turning point is here. It's today. You can't fail—and you won't
fail—Dbecause as you make your way through this book, learning the
tools I will teach you, you will discover a life-changing philosophy that
will set you free from the mantras of the past. You'll come to under-
stand that there is no failure. There is only experience and learning.

Remember Ted? The business owner who felt certain he was going
to fail in whatever he tried next? That his first success was just a
“fluke?” He turned his company around in record time, rebuilt his re-
lationship with his wife, and is living a healthier life than ever before.
He joked with me, “Everything I do now seems to work out well. Tak-
ing the successes along with the lessons, I'm having more fun than a
five-year-old in a sandbox full of toys.”

He knows why, and I know why, his life is working the way he
wants it to. Through his journey, through the principles in the very
book you hold in your hands, he lost his old way of thinking. In fact,
he didn't just lose it, he slayed it. He defeated the Dragon of Decep-
tion. He defeated the deceptive old ideas that held him back, that kept

him in a rut. He tossed the old ways that weren't working for him out
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of his life permanently. He defeated the Dragon of Deception to ar-
rive at a new beginning where he could achieve over and over again,
tulfilling his life with joy, happiness and never holding himself back.
He shed layer after layer of negativity, disappointment, and perceived
failures. Whatever dragons hide in your closet, you can slay them.

Now is the time to slay your own Dragon of Deception.
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